ROTECH Named 2010 Value Added Reseller Partner of the Year by Meridian Systems

SAN DIEGO, Calif. (March 1, 2011) — ROTECH Consulting, Inc. (ROTECH), a construction
technology firm that specializes in project management and scheduling solutions and Meridian
Value Added Reseller (VAR), today announced that Meridian Systems has recognized ROTECH
as a top partner for 2010. Meridian’s global reseller network enhances customers’ investments in
Meridian software solutions by providing in-depth industry experience and value-added
implementation and training services. Top partner recognition went to companies that
demonstrated performance and customer service excellence in 2010.

ROTECH was named Meridian VAR Partner of the Year for demonstrating sales and customer
solution excellence in providing innovative services based on Meridian Systems Prolog®
solutions.

In addition, Tim Heilmann, Sr. Application Consultant from ROTECH was presented with the
Customer Intimacy Award for 2011. This award is presented to the Meridian Partner Company
that excels at integrating programs and processes to make customers successful, including all
aspects of a company’s involvement and touch points with the customer to make them
successful.

“We continue to see market opportunity in the construction project management and
infrastructure building space, and congratulate Rotech on its accomplishments in 2010,” said
Geene Alhady, general manager of Meridian Systems. “ROTECH’s performance proves that
providing construction project management software and services within local markets offers
increased opportunities for success and growth.”

ROTECH currently supports projects from Canada to Puerto Rico, and in volume from $250,000
to $1.1 billion. Since its inception, ROTECH has implemented construction software on more than
250 projects.

About ROTECH

ROTECH Consulting, Inc. headquartered in San Diego, CA is a construction technology firm that
specializes in project management and scheduling solutions. ROTECH helps owners, design
teams and contractors implement best of breed solutions that improve efficiency, reduce risk and
increase profitability. Clients include large multiple-billion dollar organizations, general
contractors, universities and small local contractors. We solve business challenges through
creative thinking, subject matter experts and a solid commitment to the needs of our clients. For
more information, visit http://www.rotechinc.com/.
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